65 EASY WAYS TO CIRCULATE
POST CARDS POSTAGE FREE

A Special Report from Regent Press
http://www.regentpress.com

Why use apostcard? When you have an offer to make to the public, a postcard is very
often the amplest, fastest and most inexpensive way to get your message out to them.
Anyone can circulate postcards. Can't they? But as low cost as postcards are, they are not
cheap when you mail by the hundreds.

So this report is dedicated to 65 ways that you can circulate hundreds of your postcards
locdly and best of al postage free.

When you are promoting aMLM company or its products, the "power” of generating
qudity leads by circulating postcards locdlly is extremdy effective; if you have agood
offer and awel-written postcard. And yes, the methods | am about to give you will aso
work aswell with agood brochure.

And another plusfor digtributing localy isthat probably not many in your neighborhood
have seen your offer, so it will be anew, fresh opportunity for anyone looking &t it. That
way, the effectiveness of your postcards will be high and cost effective. Look at these
advantages in garting locally.

* You Can Start Now!

* You Get Fast Results!

* |t's Inexpensivel

* It's Eagy!

* Y ou Pass Out AsMany As'Y ou Want!
*Y our Downline Can Do It!

*Therés Little Locd Competition!

* There IsNo Loca Competition!

* Y ou Can Have Others Do The Work!

WHERE & HOW TO CIRCULATE POSTCARDS LOCALLY

Here sthefirst 23 ways you can circulate thousands of postcards localy or better yet get
kidsto help.

If you pay them a penny or two for each postcard they circulate, you can circulate 1,000
for only $10 or $20. Compare thet to over $200 for mailing them! If you get two kids,
and drive them through a neighborhood, they can cover alot of streetsin afew hours.
And if you redlly want to go big time you can contact the Girl Scouts or Boy Scouts
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organizations in your area. Arrange with the leaders of these groups to pay them $10 per
thousand if they will pass out your postcards. Smply tell them that you've got 10,000
postcards to hand out, and that you'll pay them the $100 for handing them out, on the first
of the month.

WHERE YOU OR KIDS CAN CIRCULATE POSTCARDS BY HAND

1. Through Paper routes
2. Door to door
3. Newspaper boxes
Note: It isillegd to place in mail boxes.
4. Under Hotel room doors
5. Persondly pass out & high consumer traffic aress

PLACE ON AUTOMOBILE WINDSHIELDS

6. Shopping area parking lots
7. Hotds& Motds

8. Sportsarenas

9. Public Parking lots

10. Airport Parking lots
11. Convention Centers
12. Hospitds

13. Bowling Alleys

14. Night Clubs

15. Fine Restaurants

16. Schools

I7. Colleges

18. Theaters

19. Tourigt Attractions

20. Fairs

21. Large FleaMarkets
22. Auction locations

23. Fast Food Restaurants

HOW & WHERE TO PASS POSTCARDS OUT YOURSELF

The following listings are places that you may want to consder for placing asmdl stack

of 10 to 20 postcards. In many of these places smply place them without permisson
(when in doubt, ask). Others, you will want to get permission; in doing so you will have
the opportunity to review the postcard offer with the person in charge. Y ou may be able
to sdl these people on your program by smply asking for their permission. For example,
let's say you want to place a stack of cards on the counter of your favorite convenience
gore. You smply say to the person in charge, "Do you mind if | leave afew of these
cards here?' If he wants to know what they are, you have a good chance of explaining the
program or sgning them up in your company.



Another good method isto offer to PAY the retail establishment a penny or two if they
include your postcard with their packaging bag. If you know or can trust the person you
are deding with, you will get hundreds of your postcards circulated each day
automaticaly.

If you look around, you will find al kinds of places that you can place a stack of

10 or more postcards. When you circulate your postcards thisway, it isagood ideato
place a different code on each card for each location. Y ou can use anumber or aletter
code. That way you can aways tell which locations are working best for you. Y ou can
then check on these locations every week or so and keep them replenished with your
postcards.

NOTICE

Thisisagood place to say - make sure that you adhere to your loca laws and regulations
when you are circulating literature. Some communities have dricter regulations than
others. Check with you locd authorities dways— if in doubt ask!

LITERATURE RACKS

Literature racks are perfect for distributing your literature. Do you have any of those
public literature rack areasin your large super markets? If so, thisis one of the first
placesto put your literature. Thisis a good example where and why you will want to
code your literature so you can tell what locations are working best for you.

24. Supermarkets

25. Anywhere there is magazine rack
26. Hotels

27. Libraries

28. Airports

29. Ingde shopping mals

30. Largehbuildings

31. Hospitds

RECEPTION & WAITING LOBBIES

Anywhere people are waiting in lobbies are just excdlent! These people are trying to pass
time and will read anything they can get their hands on. Idedl lobbiesinclude:

32. Automobile Service Center
33. Tire Stores

34. Beauty Sdons

35. Barber Shops

36. Doctor Offices

37. Dentigt Offices



38. Medicd Centers

39. Company Lobbies

40. Restaurant waiting aress
41. Hotel & Motd Lobbies
42. Airport Waiting aress
43. Bus Terminds

RETAIL COUNTERS

44. Convenience Stores

45, Gas Stations

46. Gift Shops

47. Book Stores

48. Video Stores

49. Restaurant Counters

50. Any smdll privately owned retail outlet

BULLETIN BOARDS

Bulletin boards are great! If you have accessto these, alot of people will see your offer. |

suggest that you enclose 10 or so postcards in a clear "Baggi€e" and use a couple of thumb
tacks to attach it to the bulletin board. Just tack the top back side so the "Baggi€” is open

and it's easy to get apost card out. Here are afew places you can consider.

51. Libraries

52. Public Auction Notice boards

53. Government Buildings

54. Pog Office

55. Factory Bulletin Boards

56. Office Bulletin Boards

57. Travel Rest Areas

58. High Schools

59. Colleges

60. Restroom bulletin boards

61. Truck stops.

62. Make your own place with the Baggie trick and attach them to telephone
poles, elevators, etc.

63. Unemployment offices

MORE PLACES!

64. Community bulletin boards

65. Trade shows. Great! Here you pass out cardsto the exhibitors or get there
early and leave afew at each booth table. Mingle with the crowd and
personally pass out cards. And don't forget the bulletin boards, the
windshields, and hotels, eic.



66. County fairs. There are tons of people to mingle with.

67. Heamarkets. Pass out cards to people exhibiting and mingle with the crowd.
The people that have booths are perfect candidates since they are trying to

earn extramoney part time on the side.

68. Business Opportunity Mestings. If you watch your newspaper, or vidgt afew
hotels, you may find severa locations where business groups regularly attend.
Consider these places so you can mingle and pass out afew postcards
persondly or to place on windshields.

XX. Here's a powerful onethat | won't even count! Telephone booths! Place your
literature on any "flat" shdlf, or use the "baggie" trick. Do you think you can find
100 or so telephone booths? | think so. Don't you? Go for it!

Will, there you have it...more than 68 ways to circulate postcards postage free. Yes, |
know that we advertise only 65, but | redly believe that if you give more, you'll get more
back. But that's another report for another time,

The best part of this plan to circulate your postcards locdly, isthat it actudly worksl
And you can start today!

If this report was helpful to you and you would like a complete MLLM success
library of hundreds of great ideas on how to grow and expand your business, just
check this web site: http://www.mlmwoman.com/library.htm.
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